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Introduction

The diamond industry represents a pinnacle of luxury, attracting global demand for its beauty,
rarity, and intrinsic value. However, despite its prestige, the industry is plagued by longstanding
challenges that hinder its full potential. Issues such as opaque supply chains, inconsistent pricing,
and limited accessibility have eroded trust and created barriers to investment. Simultaneously,
blockchain technology has emerged as a disruptive force, offering unparalleled transparency,
security, and efficiency. At the intersection of these two industries lies an extraordinary opportunity:
the tokenization of diamonds through blockchain technology.

Currently, the diamond industry operates within a fragmented and exclusive framework. Sourcing
practices are often shrouded in secrecy, leaving consumers and investors questioning their assets'
ethical origins and true value. Furthermore, investing in diamonds has traditionally been an
exclusive domain for high-net-worth individuals and institutions, with high entry barriers preventing
broader market participation.

Blockchain technology, on the other hand, offers a transformative solution to these challenges. By
providing an immutable, decentralized ledger, blockchain can bring transparency to the diamond
supply chain, ensuring that each gem’s journey from mine to market is verifiable and ethical.
Tokenization enables fractional ownership of diamonds, breaking down financial barriers and
democratizing access to this lucrative asset class. The result is a robust, transparent, and inclusive
marketplace that caters to seasoned investors and newcomers alike.

Creating a project at this intersection is not merely an innovation but a paradigm shift. It redefines
how diamonds are perceived and utilized as an investment vehicle, fostering trust, inclusivity, and
efficiency. This whitepaper introduces Diamond Token, a novel project used as a utility token in
the luxury membership-based club called Diamond Club. Diamond Club is operated by the
company Diamond International Enterprises. The Diamond Token is issued and developed by
Stellarity Group, where the unique technology is implemented and used by Diamond Club and its
comprehensive strategy to use blockchain technology to bridge the gaps in the current diamond
investment niche. Our vision is to establish a platform that combines the timeless allure of
diamonds with the cutting-edge potential of blockchain, unlocking unprecedented opportunities for
investors and stakeholders.

This document explores the diamond industry's core challenges, blockchain's transformative
potential, and the meticulous strategy behind Diamond Token and Diamond Club. We invite you
to explore this novel approach to luxury asset tokenization and join us in shaping the future of

diamonds as transparent, accessible, and sustainable investments.




Problems
Transparency Issues in Diamond Sourcing and Pricing

As mentioned earlier, the diamond industry has long been criticized for its opaque supply chains
and inconsistent pricing mechanisms, which undermine trust among users and investors. Diamonds
often pass through multiple intermediaries before reaching their final destination, making verifying
their ethical sourcing or authenticity difficult. This lack of transparency allows for unethical practices,
such as the sale of conflict diamonds, which are mined in war zones and sold to finance armed

conflict.

Pricing in the diamond market is another contentious issue. While the "4 Cs" (carat, color, clarity,
and cut) are the standard metrics for evaluating diamonds, there is no universally accepted pricing
structure. Prices can vary significantly depending on the seller, the region, and market conditions.
This inconsistency erodes investor confidence, as the true value of a diamond often becomes

subjective and difficult to ascertain.

Limited Accessibility to Diamonds as an Investment Vehicle

Traditionally, diamond investments have been the preserve of wealthy individuals and
institutions, leaving average investors excluded from this lucrative market. High capital
requirements, coupled with the exclusivity of diamond trading platforms, create
significant barriers to entry. As a result, diamonds remain underutilized as an investment
vehicle despite their potential to serve as a store of value and hedge against economic
volatility.

Inefficiencies and Exclusivity in Traditional Diamond Marketplaces

Traditional diamond marketplaces are often characterized by inefficiencies and exclusivity,
which limit their effectiveness and accessibility. High transaction costs, lengthy settlement
processes, and limited liquidity are common issues that discourage participation. These
marketplaces are typically controlled by a few dominant players, creating a lack of

competition and innovation.



How Diamond Token is Set to
Tackle this Challenges

We understand that Blockchain technology can address these challenges by introducing a
tamper-proof ledger that tracks the journey of each diamond from mine to market. This
ensures that every transaction is recorded and accessible, providing consumers and
investors with verifiable proof of a diamond's origin, authenticity, and ethical compliance.
Blockchain can also create a more trustworthy and equitable marketplace by standardizing
pricing mechanisms through transparent data.

The Diamond Token platform will tokenize diamond jewelry to democratize access to
investment by allowing fractional ownership. Instead of purchasing an entire diamond,
investors can buy tokens representing a share of a portfolio of diamond jewelry. This lowers
the financial threshold for participation, enabling a broader audience to benefit from
diamond investments. Also, tokenized diamond jewelry can be traded, increasing liquidity
and making it easier for investors to enter and exit the market. By using a blockchain-based
marketplace, intermediaries are eliminated with smart contracts automating the trading
process. This reduces transaction costs and speeds up settlement times, making the
market more efficient.

Integrating blockchain technology into the diamond industry by Diamond Token offers a
transformative solution to longstanding challenges. This project aims to redefine the way
diamonds are sourced, priced, and traded by addressing transparency issues,

democratizing access, and improving market efficiency. Together, these innovations will

pave the way for a transparent, accessible, and sustainable future for diamond investments.




Market Analysis

According to Business Research Insight, the global diamond market was valued at
approximately USD 98 billion in 2024 and is expected to reach USD 143.46 billion by 2032,
growing at a compound annual growth rate (CAGR) of about 4.8% from 2023 to 2032.

Global Diamond Market Size 143.46
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Major Drivers of Growth:
Increasing demand for ethical and sustainably sourced diamonds.
. Growth in emerging markets like India and China.

« Rising consumer interest in lab-grown diamonds.

*

The increase in the engagement of trustworthy brands in the market has also
significantly sped up the growth of the diamond market. Trusted brands' quality, assurance,
and uniqueness have attracted consumers to purchase diamonds and increased the
Diamond Market Share.



Blockchain Adoption and Tokenized Assets

Market Size and Projections:

According to Coinmarketcap, the market capitalization of tokenized Real-World Assets,
including blockchain/ cryptocurrency, is currently $3.73T. Tokenized Real-World Assets,
including tokenized diamond jewelry, real estate, and commodities, have a market
capitalization of $71.8 billion, driven by increasing interest in decentralized finance (DeFi).

Market Cap
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Major Drivers of Growth:
« Growing institutional adoption of blockchain technology.
+ Regulatory advancements provide clearer frameworks for digital asset markets.
« Rising consumer trust in tokenized assets due to enhanced transparency and
immutability.

iii. Key Differentiator

Most players in the diamond industry still use the traditional transaction approach, and only
a handful of companies are adopting blockchain and distributed ledger technology into their
business. This shows the market is still largely open, especially to early adopters and
blockchain-focused startups offering tokenized diamond jewelry solution.

The Diamond Token adopts a unique technology that combines the enduring value of
diamonds with blockchain technology. This creates a future where tradition meets
modernity, with a smart contract, advanced provenance tracking, and integration with a
decentralized marketplace for easy trading.

The company also focuses on sustainability, accessibility, or a pricing system that

lowers the entry barrier via fractional ownership.



Business Overview

Diamond International Enterprises is the entity that will operate in a dynamic and
competitive market. It is strategically positioned to serve two distinct business segments.
This dual approach allows the venture to capitalize on diverse revenue streams and
market opportunities, ensuring a robust and resilient business model.

B2B Operations: Tailored Solutions for Corporate Clients

Diamond International Enterprises’ first segment focuses on Business-to-Business
(B2B) engagements. This area serves companies, institutions, and large-scale clients
requiring specialized products and services. These clients often have unique needs that
necessitate negotiations, customized offerings, and face-to-face meetings to meet their
specific requirements. In the B2B space, Diamond International Enterprises will
approach potential clients directly, building relationships through personalized service
and in-depth consultations. The products offered in this segment are not standardized;
instead, they are tailored to meet each client's exact specifications. This could include
bulk orders, customized designs, or exclusive product lines developed in collaboration
with the client. The goal is to create long-term partnerships based on trust, quality, and
mutual benefit, positioning Diamond International Enterprises as a preferred provider in
the corporate market.

Retail Market: The Diamond Club Brand

The second segment of Diamond International Enterprises’ business focuses on the
retail market, operating under the brand name Diamond Club. Diamond Club is designed
to cater to individual consumers, offering a premium selection of pre-defined and
standardized products. Unlike B2B operations, which require tailored solutions,
Diamond Club provides a curated range of products that reflect the brand’s commitment
to luxury, exclusivity, and high-quality craftsmanship.

Diamond Club will serve as Diamond International Enterprises' public-facing brand,
representing the company’s values and vision in the retail marketplace. The product
range will include luxury diamond jewelry and possibly other high-end goods, all
selected to appeal to discerning consumers who seek quality and prestige. The brand
will focus on delivering an exceptional customer experience, both online and in physical
retail locations, strongly emphasizing brand identity, customer loyalty, and market
differentiation.




Integrated Strategy: Leveraging Strengths Across Business
Segments

While this business plan primarily focuses on the retail segment under the’ Diamond
Club brand, it also recognizes the importance of integrating relevant aspects.of the B2B
operations. The synergies between these two segments will be leveraged to _creete a
comprehensive and cohesive business strategy. _

For instance, insights gained from corporate clients in the B2B segment can inform
product development and marketing strategies in the retail segnﬁent. Additionally, the
strong relationships built in the B2B market can enhance the brand’s reputation,
providing a competitive advantage in retail. Conversely, Diamond Club's brand strength
" and market 'presence can support B2B efforts by showcasing the company’s *

commitment to quality and innovation.

Diamond International Enterprises is designed to be versatile and adaptive, capable of
meeting the diverse .needs of corporate clients and individual consumers. By
sir‘ategically balancing these two business areas, the company aims to build a strong,
sustainable presence in the market. Diamond Club will serve as the flagship brand for
its retail operations. ' i



Vision and Mission

Vision

“To revolutionize the diamond jewelry
investment market by providing secure,
transparent, and accessible investment
opportunities through blockchain
technology.”

We aim to open the exclusive world of
diamond jewelry to a broader audience,
breaking down the barriers that
traditionally limit access to these
valuable assets. Our vision
encompasses a future where diamonds
are symbols of wealth and beauty and
practical, high-value assets accessible to
a global audience, unlocking

unprecedented opportunities for
investors and stakeholders.

Mission

Our mission is to democratize access to the world of diamonds and jewelry, making
ownership and benefits available to everyone. Diamond Club offers a free membership
in our community and upon joining, members can choose how many Diamond Tokens they
wish to purchase. The number of purchased Diamond Tokens gives the member various
membership tiers visualized with a Non-Fungible Token (NFT). The membership tier will
provide multiple benefits and extra value in our online store, where the Diamond Tokens
can be redeemed in our exclusive online store, where members can buy high-quality
diamond jewelry. We strive to bridge the gap between traditional luxury and modern
technology, providing an inclusive platform that allows anyone to participate in the diamond
jewelry markets. Through our innovative use of NFTs and Diamond Tokens (DITs), we aim

to provide a transparent, flexible, and valuable investment ecosystem. Our mission

V

includes:
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k Accessibility ) Making diamond jewelry
investments affordable and

accessible to a wider audience

through NFTs and DITs.

@_

Transparency Utilizing blockchain technology. to
ensure transparency and trust in the
pricing and trading of diamond jewelry.

@_

- Ensuring that all Diamond Tokens are
& Security ) backed by real diamond jewelry,
verified by an independent third party.

@_

_ Continuously evolving our platform to
& Innovation ) incorporate the latest blockchain and
digital asset technology
‘ advancements.
7 Building a strong, engaged
9

( Community ) community of investors and diamond
enthusiasts benefitting from shared
rewards and exclusive opportunities.
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Core Objectives of Diamond
International Enterprise

EXPAND MARKET REACH

Increase global awareness and
participation in Diamond Club, ensuring
diverse and inclusive membership.

ENHANCE MEMBER BENEFITS

Continuously improve the benefits offered to
NFT and DIT holders, including exclusive
discounts, rewards, and access to premium
diamond jewelry collections.

ENSURE FINANCIAL SECURITY

Maintain robust financial practices to ensure
that all payments of Diamond Tokens are
securely backed and protected.

FOSTER STRATEGIC PARTNERSHIPS

Collaborate with leading diamond suppliers,
blockchain experts, and security firms to
enhance our service offerings.

PROMOTE SUSTAINABLE PRACTICES

Advocate for and implement sustainable
and ethical sourcing practices within the
diamond industry.

!
!
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Strategic Initiatives of Diamond
International Enterprise

Technology Integration

Develop and integrate cutting-edge blockchain solutions, issued and developed by
Stellarity Group, to enhance our platform's security, scalability, and efficiency.

Marketing and Outreach

Implement comprehensive marketing strategies to attract new members and investors,

highlighting the unique benefits of our investment model.

Member Education

Provide educational resources and support to help members understand the intricacies
of diamond jewelry investments and blockchain technology.

Regulatory Compliance

Ensure full compliance with all relevant legal and regulatory requirements to protect our

members and maintain the integrity of our operations.

Commitment to Excellence

Diamond Club is committed to setting new Web3 standards for the diamond jewelry market.
Our focus on security, transparency, and accessibility ensures that we provide the best
possible experience for our members. By leveraging blockchain technology and
maintaining high standards of quality and integrity, we aim to become the premier platform
for diamond jewelry on Web3 worldwide.




Unique Technology Features

DIT introduces several unique technological features that set it apart within the
ecosystem:

Blockchain Integration and Tokenization:

We leverage blockchain and decentralized ledger technology (DLT) to deliver unparalleled
transparency, security, and innovation in diamond jewelry investment and trade. This is
made possible through our partnership with Stellarity Technologies s.r.o. dba/Stellarity
Group, a leading provider of blockchain infrastructure solutions as we don’t have the license
to offer digital tokens. Stellarity Group offers robust, scalable, and compliant blockchain
services, ensuring that the core aspects of our platform such as token issuance,
transaction tracking, and decentralized functionality of the marketplace are built on a
foundation of technical excellence.

Decentralized Governance:

The project incorporates a decentralized governance mechanism that empowers token
holders to participate in key decision-making processes. This ensures a transparent and

community-driven approach to project development, upgrades, and strategic decisions.

User-Friendly Interfaces:

DIT recognizes the importance of user-friendliness and provides intuitive and accessible
interfaces for interacting with the BNC network. These interfaces include user-friendly
wallets, web applications, and mobile apps that simplify token management and
transactions for novice and experienced users. This approach merges the tangible value

of physical assets with the liquidity and accessibility of digital tokens.



Products and services

New Approach to Diamonds
Jewelry Investment

Diamond Club introduces a groundbreaking
approach to investing in and purchasing
diamond jewelry through Diamond Tokens.
Our platform allows free membership and
various membership tiers, visualized through
Non-Fungible Tokens (NFTs). The Diamond
Tokens can be redeemed for diamond jewelry
or held to be rewarded for the sales and fees of

Diamond Club's business.




Revenue Generation Strategy

Diamond International Enterprises employs a multi-faceted revenue generation strategy to
sustain platform growth and deliver value to stakeholders. Some of these include:

Transaction and Redemption Fees

We charge a nominal fee for purchasing, selling, and redeeming Diamond Tokens for
jewelry and a processing fee for converting tokens into physical diamond jewelry. The
platform integrates transaction fees within its smart contracts, generating revenue from
user interactions. These fees are applied when members use their DITs in swaps, transfers,
or purchases in the online store. Diamond Club ensures a continuous revenue stream from

platform activity by embedding transaction costs into the smart contracts.

Sales of Diamond Jewelry
The increase of the value of DIT

Sales of Diamond Tokens Transaction / SWAP fees
Value when use €1 Rewards when holding
Always 1€/ DIT in the store Staking Reward

Market value Community Rewards

Rewards for invites and purchases

Always base with Diamond Jewelry
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Sales and Purchase of Diamond Tokens via the Diamond Club

Revenue is also generated from the sale of Diamond Tokens (DITs). Similar to NFTs,
the selling price of DITs exceeds the cost of the corresponding diamonds and jewelry. This
ensures that each transaction contributes to Diamond Club's profitability while offering
investors secure, asset-backed tokens.

Although we offer free membership and access, the tier you are in determines the amount
of Diamond Token you can buy and the kind of benefits and rewards you will get access to.
The membership tiers will give you extra value to purchase diamond jewelry in our online
store or hold to receive more rewards.

Tiers incentivize users to invest in their membership, engaging in the community and

generating revenue while fostering loyalty.




DIAMOND CLUB

Marketplace Commissions

We operate a secondary marketplace for trading Diamond Tokens, earning a
commission on each transaction. This encourages active trading and liquidity while
ensuring sustainable income from user activity.

Online Store Sales

The online store generates significant revenue by selling diamond jewelry directly to
consumers. Members can use their DITs to make purchases, and the store's inventory is
priced to ensure profitability above the cost of goods sold. This direct-to-consumer
approach drives sales and enhances customer engagement and loyalty.

B2B and Retail Partnerships

Our B2B model allows us to partner with ethically certified diamond suppliers, jewelers and
luxury brands, offering tailored solutions to meet their large-scale procurement needs. Our
approach focuses on building long-term partnerships by providing customized services,
personalized negotiations, and mutually beneficial agreements designed to support the
success and growth of our clients' businesses. This helps strengthen brand visibility while

diversifying income streams.



GO-TO Market Strategy

We understand that marketing (not punctuality) is the soul of business today. It is also

glaring that investors love to put their money where their mouth is and will gladly invest
in a project only if they are sure that the project has a well-thought-out marketing
strategy to get words about its innovation out there to their audience.

The contemporary marketing method is digital media, which Diamond International
Enterprise will employ to promote the platform. We will also adopt customer engagement
strategies and use the services of marketing agencies with a proven track record of
success. The platform's growth will be unlocked with them through full-funnel growth
hacking techniques.

We will also use social media marketing and run ads on platforms like CoinTelegraph,
Coinmarketcap, Coingecko, and many others with massive daily traffic that runs into
millions.

The summary of our method of marketing includes:

Strategy 1
o Paid ad.
« Influencer marketing

o Content Marketing (CoinTelegraph, Coingecko, Medium and other
platforms that act as PR tools)

Strategy 2

« Community engagement activities for rewards and incentives -
airdrops and bounty program

o Ask me anything or AMA sessions on top platforms

Strategy 3
« Industry events/ exhibition

o Press releases, etc.
o DEX/CEX listings and lots more.




Governance

The Diamond International Enterprise platform is a genuinely decentralized, community-
focused project. Full-fledged governance via a decentralized autonomous organization
(DAO) is part of the project’s plan for enhanced transparency and community-driven
innovation.

With this token, holders have a voice and power. They can submit proposals and vote
on changes they want for the project at any time.

For this purpose, the DIT token is designed with voting functions, and token holders will
have voting rights and power based on the number of tokens they hold. They can also
debate, propose, and vote on changes, making the platform features upgradable by
anybody with innovative ideas, and they are incentivized accordingly.

Based on existing protocols, the standard way to delegate voting rights on proposals is
to raise the relevant functions directly. For a proposal or function to go through and be
accepted by the community, most votes cast must be in favor. In a situation with
multiple options, the proposal with the highest votes wins. Platform users or community
members must hold a DIT token to vote, locked until the voting period ends.

.......

.......



Diamond Token (DIT)

Diamond Token is the native BEP20 token of the Diamond International Enterprise platform,
with which financial activities, incentivization, governance, and access to the platform’s
product will be granted. It is a utility token with a deflationary feature regulated by a token
buyback strategy.

It is designed with several valuable use cases to increase its adoption, demand, and value.
The success of the tokens of major decentralized networks depends on how useful the
features they offer are and how much users are attracted to the liquidity of their
protocols. To summarize, the DIT is designed as a key to access the services and products
offered on the platform. Here is a summary of some of the utilities of the token:

Q Access platform products

0 Pay transaction fees

Q Reward distribution and user incentivization
Q Participate in platform governance

Q Unlock top-tier services in products

To ensure the stability of the token price and limit sharp fluctuations that may upset the
user's portfolio, we have put the following price stability strategies in place:

Q Reserve fund for liquidity management
Q Controlled token release schedule to prevent oversupply

Q Strategic buyback mechanisms during market fluctuations.



Diamond Token on BNB Smart Chain

The Diamond Token (DIT) is
designed to leverage the
robust capabilities of the BNB
Smart Chain (BSC), a leading
blockchain renowned for its
high-speed transactions, low
fees, and compatibility with the
Ethereum ecosystem. By
utilizing the BEP-20 token
standard, DIT ensures a
seamless and secure user
experience while aligning with
the broader goals of

accessibility, transparency,
and efficiency within the
Diamond Club ecosystem.

&) Why BNB Smart Chain?

Low Transaction Fees:

The BNB Smart Chain offers significantly lower
transaction fees than Ethereum, making it an ideal
choice for high-frequency transactions, such as
purchases, redemptions, and trading of Diamond
Tokens.

High Transaction Speed:

BSC'’s fast block confirmation times ensure smooth
and efficient token transactions, enhancing the user
experience within the Diamond Club ecosystem.

Compatibility:

BSC is fully compatible with Ethereum’s Virtual
Machine (EVM), seamlessly integrating the
Diamond Token with existing wallets, decentralized
applications (DApps), and DeFi platforms.

Security:

As a blockchain with a strong developer community
and robust security measures, BSC ensures the
safe and reliable operation of the Diamond Token.
DIT is the cornerstone of the Diamond Club
ecosystem. As a BEP-20 token built on the BNB
Smart Chain, it combines transparency, efficiency,
and utility to redefine luxury investments.

Low Carbon Footprint

BSC employs a Proof-of-Staked-Authority (PoSA)
consensus mechanism, which is more energy-
efficient than Ethereum's older Proof-of-Work
system.
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Tokenomics

+ Token Name: Diamond Token

. Token Symbol: DIT

. Total Supply: 100,000,000

+ Network: BNB Smart Chain (BSC)
. Token Standard: BEP-20

Token Allocation

10% 10%

15%

15%

20%

Public sale

Presale

Private sale
@® Team&Advisor

® Ecosystem Growth &
Operation

® Liquidity

The total supply of Diamond Tokens (DIT) is fixed at 100,000,000 tokens, allocated
strategically to ensure fairness, transparency, and the ecosystem's long-term success.

Private Sale (15%) - 15,000,000 DIT

Purpose: Raise funds and attract strategic investors early in the project.

Details:
« Minimum purchase of €50,000.
» Participants enjoy a 20% bonus DIT tokens.
« The top five contributors receive an additional 20% bonus



Pre-Sale (20%) - 20,000,000 DIT

Purpose: Broaden community
engagement and incentivize early
participation.

Details:
+ Minimum purchase of €50.

(Tokens offered at 0.1€ per DIT and
a bonus of 10%).

* Purchase of a minimum of 2,500 DIT
entitles holders to airdropped bonus
tokens and membership tier NFTs.

NFT Rewards:
* 2,500 DIT: Black Diamond NFT.
* 5,000 DIT: Green Diamond NFT.
¢ 25,000 DIT: Blue Diamond NFT.
* 100,000 DIT: Red Diamond NFT.

Special Incentive: 50 wallet addresses
randomly selected via BNB Chain Explorer
to receive a 10% extra bonus in DIT on top
of the normal 10%. Exclusive distribution
during the pre-sale phase.

Public Sale (30%) - 30,000,000 DIT

Purpose: Launch DIT for public trading and
distribution.

Details:
* Token offered at 0.1€ per DIT.
Open to all participants; no minimum
purchase required.

Special Incentives: 50 wallet addresses
randomly selected via BNB Chain Explorer

to receive a 10% bonus in DIT based on
their holdings.

Team and Advisors (15%) - 15,000,000 DIT

Purpose: Reserved for core team members
and advisors who contribute to the project’s
success.

Details:
« Tokens will be subject to vesting
schedules to ensure long-term alignment
with the project.

Ecosystem Growth and Operations (10%)
- 10,000,000 DIT

Purpose: Support ecosystem development,
marketing, and operational needs.

Details:

* Funds are allocated to enhance
scalability, reduce transaction costs,
and improve user experience.

Liquidity (10%) - 10,000,000 DIT

Purpose: To ensure the smooth functioning
and stability for long term sustainability of the
Diamond Token ecosystem. Liquidity allows
users to easily buy, sell, or trade tokens without
causing significant price fluctuations and
supports staking and rewards mechanisms,
encouraging long-term participation in the
ecosystem.

Details:
« By maintaining a robust liquidity strategy,
Diamond Club aims to create a reliable and
secure environment for all participants.



Fund Allocation

The total raised funds will be allocated approximately as follows:

Asset Backing (Up to 60%)

Purpose: Secure the value of DIT by purchasing diamond jewelry equivalent to the token value.

Liquidity Pool (10%)

Purpose: Ensure market confidence and price stability.

Reward program (Up to 20%)

Purpose: To drive sign-ups and encourage existing members to invite others.

Marketing and Operations (Remaining. Minimum 10%)
Purpose: to promote the platform and fund operational growth. The funds will be used
for marketing campaigns, partnership development, and platform optimization.

B AssetBacking | Liquidity Pool

. Reward program . Marketing and Operations




Community Reward

Ongoing Incentivization and

Holding DITs entitles members to ongoing and community rewards from the global sales of

diamond jewelry facilitated by Diamond Club. This mechanism ensures that members

benefit from the platform's commercial success.

Importantly, DITs are 100% backed by real assets, providing security and trust in their

value. All rewards are given in DITs.

Community Rewards
2% of the global net sales revenue from DITs and
diamond jewelry is distributed to DIT holders. The
reward is paid in DITs, which increases the total
value for the DIT holders. 50% of the reward is given
when the sales are completed and 50% when the

DITs are used in the online store.

Members can enjoy the following benefits:

Passive Income through staking

8% of the global net sales will create a regular
income stream from holding DITs through staking
programs, incentivizing long-term participation. The
reward is paid in DIT. 50% of the reward is given
when the sales are done and 50% when the DITs

are used in the online store.

Invitation Rewards

All members who participate in the community and purchase at least

2,500 DITs will be entitled to an invitation reward of 8% when any invited

person purchases DITs. The reward is 50% when the sales are made and

50% when the DITs are used in the online store*

* All rewards are paid in DIT and based of 80% of the total sale value.



Diamond Token: a Unique Utility
Within our Ecosystem

Diamond Tokens (DITs) provide a unique utility within our ecosystem. Here’s how DITs
enhance the investment experience for our members:

Utility Tokens: Unlocking the Power of DITs

Diamond Tokens (DITs) are not just digital assets; they are designed to have real-world utility within
the Diamond Club. Members can use their DITs to purchase diamond jewelry from the club's
carefully curated collection in the online store. This seamless integration of digital and physical
assets allows members to convert their tokens into exquisite, tangible luxury items, elevating their

membership experience.

Market-Backed Value: Secure and Transparent

One of the most compelling aspects of DITs is their asset-backed value. Each token is backed
by real diamond jewelry, providing a secure and tangible foundation for the digital asset. The value
of DITs is determined by an average price taken from a range of sellers offering comparable quality
items. To ensure transparency and trust, this valuation process is verified by an independent
accounting firm, guaranteeing that the token's worth accurately reflects the market value of the
assets it represents.

Seamless Redemption: Transforming Digital Assets into Luxury

Members can easily redeem their DITs in Diamond Club's exclusive online store, which offers a
wide range of diamond jewelry. This feature allows members to transform their digital assets
into luxury items seamlessly, reinforcing the tangible value of holding DITs. Whether it's a stunning
piece of jewelry or a precious diamond, members can use their tokens to acquire items that reflect
their style and taste.

Cross-Platform Integration
As a BEP-20 token, DIT integrates with popular BSC wallets like MetaMask and Trust Wallet

and decentralized exchanges like PancakeSwap.



Ongoing Rewards and Revenue Sharing

In addition to immediate benefits, holding DITs entitles members to ongoing rewards and a
share in the revenue generated from the global sales of diamonds and jewelry facilitated
by Diamond Club. This innovative mechanism ensures that members are continuously
rewarded as the platform succeeds and expands its market presence. It creates a unique
alignment of interests, where members and the Diamond Club benefit from the platform's
growth and profitability.

Initial Value and Growth Potential

The initial price of one DIT is 0.1€, providing an accessible entry point for members to begin
participating in the Diamond Club ecosystem. As the platform grows and the demand for its
luxury products increases, the value of DITs may rise, offering potential appreciation for
members who hold these tokens. This initial pricing strategy, combined with the robust backing
of real assets, positions DITs as a valuable and versatile component of the Diamond Club

experience.

Diamond Tokens (DITs) represent more than just a digital asset; they are a gateway to a world
of luxury, rewards, and financial growth within the Diamond Club ecosystem. By integrating
utility, tangible value, and ongoing benefits, DITs enhance the overall membership experience,
making them a cornerstone of the Diamond Club’s innovative approach to luxury and exclusivity.

DITs Usable in an Online shop

DITs can be redeemed in our exclusive online shop, where members can purchase a wide
range of diamond jewelry. This integration allows members to seamlessly convert their digital
assets into tangible luxury items, ensuring that the value of their investment is easily accessible

and usable.

This also guarantees all members and DIT holders that they can always redeem and get the value
they have invested and used for the purchase
of the DITs plus the extra value they have received based on the NFT purchase or other

benefits of the free membership.
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Membership Tiers Give Benefits

Diamond Club introduces five membership tiers, each visualized through NFTs, offering

unique privileges and rewards:

. Black Diamond: Entry-level membership provides access to the Diamond Club
platform and is earned as a reward by purchasing 2,500 DIT.

« Green Diamond: Intermediate membership earned as a reward by purchasing 5,000
DIT. Additional benefits and rewards beyond the Black Diamond tier.

. Blue Diamond: Advanced membership and earned as a reward by purchasing
25,000 DIT. Exclusive access to premium collections and community rewards.

. Red Diamond: Premium membership earned as a reward by purchasing 100,000
DIT. Top-tier benefits include maximum community rewards.

. Flawless Diamond - Price Upon Invitation: The most exclusive membership,
reserved for special partners, founders, and bigger investors. This tier offers direct
access to the company, participation in special meetings, and other elite privileges, plus
exclusively available through private negotiation and invitation. Represents the

pinnacle of membership with unique privileges and elite access.



Roadmap
Implementation Schedule and Milestones

The Diamond Club project follows a meticulously planned roadmap to ensure a smooth and
successful launch. The roadmap outlines critical phases from initial planning and development to
pre-registration and eventual launch, ensuring all components are carefully integrated and

operational before going live.

‘ Q1 - Q4 2024: PLANNING AND DEVELOPMENT

Q Blockchain Technology Development: Design and build the underlying blockchain
. infrastructure using the BNB Smart Chain, ensuring compatibility with Ethereum standards

and optimizing scalability and security.

@® Smart Contract Creation: Develop and test the smart contracts that will govern the

issuance, transfer, and management of NFTs and Diamond Tokens (DITs).

‘ Partner Agreements: Secure agreements with key partners, including diamond and
: jewelry suppliers, storage and insurance providers, and security companies for

transportation.

é Regulatory Compliance: Work with legal advisors to ensure compliance with relevant

regulations and establish a solid legal framework for the platform.

‘ Q1 2025: PIONEER CAMPAIGN AND PRE-SALE

Q Pioneer Campaign: Open for 2,000 rewards of NFTs, creating a sense of exclusivity and

urgency.

Q Pre-sale: We will list the token for pre-sale on several platforms including Gempad and
Pinksale to attract a wide range of investors. We will also execute a comprehensive
marketing strategy to attract potential members, leveraging digital marketing, influencer

partnerships, and exclusive events.

é Marketing and Promotion: Execute a comprehensive marketing strategy to attract
potential members, leveraging digital marketing, influencer partnerships, and exclusive

events.

‘ Community Engagement: Build and engage the community through social media, forums,

and direct communication to foster a sense of belonging and anticipation.

‘ Technical Testing: Conduct final rounds of testing for the platform, smart contracts, and

security measures to ensure readiness for the official launch.



@ Q2 2025: OFFICIAL LAUNCH OF DIAMOND CLUB

Public sale: Open up for private sale of the Diamond Token and open up trading of DIT.

Platform Launch: Officially launch the Diamond Club platform, allowing pioneer

members to access and utilize their NFTs and DITs.

Token Listing: Diamond Token to be listed on both decentralized exchanges (DEX) and

centralized exchanges (CEX).

Online Store Opening: Open the exclusive online store where members can use their

DITs to purchase diamond jewelry.

Ongoing Marketing and Expansion: Continue marketing efforts to attract new

members, expand partnerships, and enhance platform features based on user feedback.

Community Support: Provide robust customer support and community management to

ensure a smooth user experience and address any issues promptly.

Staking Enhancements: Add additional staking features and rewards to incentivize

network participation.

Q3 2025: ECOSYSTEM ENHANCEMENT

Partnerships: Establishing strategic partnerships and collaborations with key players in

the blockchain and crypto space.

Marketing Campaigns: Launching targeted marketing campaigns to raise awareness

and drive adoption.

Community-Governed Initiatives: Execution of community-approved governance

proposals to implement user-driven improvements.
Q4 2025: SCALING AND GROWTH

Scaling Solutions: Ongoing research and implementation of advanced scaling solutions

to accommodate network growth.

Ecosystem Expansion: Expanding the Stellarity Token ecosystem by onboarding new

DApps, services, and partnerships.

Global Adoption: Pursuing international adoption by providing multilingual support and

regional outreach.

This structured implementation schedule ensures that Diamond Club is well-prepared to
deliver a secure, innovative, and exclusive luxury investment platform. By adhering to
this roadmap, we can effectively manage development, engage our community and achieve
a successful launch.

And the dual listing strategy will maximize accessibility and support the token’s growth in

the blockchain and luxury diamond jewelry ecosystem.



Smart Contract Audit Certification

The Diamond Token smart contract has been successfully audited and certified by Cyberscope,
ensuring the highest standards of security, reliability, and transparency for our project.

About Cyberscope

Cyberscope is a leading blockchain security firm specializing in smart contract audits, penetration
testing, and comprehensive security assessments for blockchain-based projects. Renowned for
their rigorous standards and technical expertise, Cyberscope is trusted globally to ensure that

projects are secure, transparent, and reliable for investors.

Receiving this certification from Cyberscope adds a critical layer of trust and credibility to the
Diamond Token ecosystem. The audit process thoroughly tested and verified the smart
contract, confirming its robustness and security. The Diamond Token achieved an excellent score

in the security assessment, demonstrating its reliability and making it a secure choice for investors.

AUDIT CERTIFICATE
— BY CYBERzCOPE e

©

Diamond Token ($DIT)

https://bscscan.comltoken/Oxbfa362937bfd11ec22a023abf83b6dideS5e303d4

This certificate validates that the mentioned project has been audited by
Cyberscope. Please read the full audit report for potential vulnerabilities in the

smart contract.
DATE

20 January 2025 g Cyberscope |



Team

We understand that having an experienced team and a proven strategy is fundamental to the
success of the DIT project. Our passion for the Diamond industry and blockchain technology
primarily drives our portfolio construct. This prompted us to create a synergy between blockchain
technology, diamonds and investment to drive financial inclusion. As a result, only the best
brains and brilliant minds with a proven track record of success have come together to develop this

novel project.

Diamond Club's organization and management structure are designed to ensure efficient
operations, strategic growth, and a commitment to excellence. Our team comprises experienced
professionals from diverse fields, each bringing their unique expertise to drive the platform's
success. The organizational structure supports innovation, transparency, and accountability,

ensuring that Diamond Club meets the highest standards in the luxury investment market.

Our team is committed to transparency, collaboration, and fostering meaningful connections within
our community. We look forward to hearing from you and sharing our passion for innovation and

growth.

Tina Hill - Chief Executive Officer

Tina Hill, CEO of Diamond Club, leads the brand with
exceptional expertise in leadership, organizational
management and the jewelry industry. This in combined
with blockchain experience, paired with a robust educational
background, positions her perfectly to guide Diamond Club
toward achieving its ambitious goals and driving innovation in

the luxury space.

QDistein Bruce Edward Fryett - Investor Relationship
Manager

Jistein Bruce Edward Fryett brings a wealth of experience
from the oil industry and his role as a crypto and forex investor.
With five years of trading experience and a strong focus on
fostering financial and educational growth, Jistein specializes
in engaging with investors and the Diamond Club community.

His efforts are critical in ensuring the success of the brand and

building long-term relationships with stakeholders.



Jahn Denver Thomassen - Community Manager

Jahn Denver Thomassen is a seasoned leader with over 14
years of experience scaling organizations in B2B and B2C
markets. His expertise in cryptocurrency, commodities, and
strategic branding makes him a vital asset in building a strong
and engaged Diamond Club community. Additionally, Jahn
provides consulting for startups, emphasizing long-term
value and prosperity, which supports the overarching goals
of Diamond Club.

Milan Stupar - Server Administrator

Milan Stupar is a software development expert proficient in C#
.NET, ASP.NET MVC/Core, and advanced database
optimization. His experience with SQL Server, MySQL, Azure
DevOps, and GIT ensures seamless development and
collaboration. Milan’s ability to manage Windows Servers and
IS guarantees the reliability of Diamond Club’s digital
infrastructure, making him indispensable to the organization’s
technological success.

Samuel Olanlere - Blockchain Innovator & Marketing
Expert

Samuel Olanlere is a leading blockchain strategist and
marketing expert focused on driving innovation in Africa.
Specializing in token launches, marketing, and exchange
listings, Samuel's expertise in network marketing and
empowering remote teams has significantly impacted the
blockchain space. His contributions ensure Diamond Club
remains at the forefront of token innovation and market

expansion.
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Stellarity Group - Blockchain Development,

User Interface, and Payment Services

The Stellarity Group specializes in blockchain development,
user interface design, and payment services. By integrating
cutting-edge technology and innovative solutions, Stellarity
ensures development, issuing and seamless functionality for
the Diamond Token in the Diamond Club. Their expertise in
digital assets, secure payment systems, and user-friendly
interfaces solidifies Stellarity Group as a key partner in
delivering exceptional technological infrastructure for the

organization.

Heng Ching Tek- Blockchain/Crypto Writer & Web

Designer

Heng Ching Tek, CEO of Lead Writers Agency, is an
experienced blockchain and cryptocurrency writer with a deep
understanding of digital assets and emerging technologies.
He specializes in creating engaging and informative content
that bridges the gap between complex blockchain concepts
and user-friendly communication. Heng Ching Tek is also a
talented web designer who combines creativity with technical
expertise to deliver visually stunning and functional websites.
His dual skill set supports Diamond Club’s mission by
enhancing its online presence and strengthening its

connection with the global crypto community.
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For Enquiry:




